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PERFORMANCE MARKETING 
THAT ACTUALLY PERFORMS
Performance isn’t driven by one channel — it’s built through alignment.

At RED, we integrate paid media, creative, SEO and website experience to work as one system. 
From Meta and Google Ads to landing pages and content, every element is designed to improve 
relevance, reduce costs, and increase lead quality.

We don’t just generate leads — we generate intent.

Because real performance depends on what happens next.

Strong marketing brings in the right audience.

Strong sales converts them into revenue.

What Drives Performance
• Paid Media (Meta, Google, PPC) 
• Creative & Messaging (Ad Content & CTAs) 
• Website UX & Conversion Design 
• SEO & Search Visibility 
• Audience Targeting & Optimisation

The Outcome
Lower cost per click.
Higher quality leads.
Better conversion potential.



GLOBAL HOSPITALITY INSTITUTE  
MARKET VALIDATION CAMPAIGN

Market demand validated in under 60 days.

RED partnered with the Global Hospitality Institute to test a new market 
opportunity in Ethiopia through a focused social media performance campaign.
In just two months, we didn’t just generate awareness — we translated interest 
into measurable demand.

Campaign Performance
222 qualified leads generated 
1.8M+ impressions 
698K reach 
13,700+ engagements 
14,800 website visits 
17,300 Facebook profile visits 
2,600 new followers 

What This Means
Strong, immediate market interest in a previously untested region 
High engagement and traffic indicating genuine demand 
Lead generation at scale, proving commercial viability 

The Result
A fast, data-backed validation of Ethiopia as a high-potential expansion market 
— with real leads, not assumptions.



SUZUKI 
PERFORMANCE MARKETING 
(META ADS)

RED partnered with Suzuki to drive consistent, high-quality vehicle 
enquiries through a focused Meta Ads strategy.

By combining precise audience targeting, strong creative execution, 
and continuous campaign optimisation, we generated 250+ 
qualified leads per month at scale.
More importantly, these weren’t low-intent enquiries.

The campaigns delivered an average 10% conversion rate into 
vehicle sales — a significant result for a high-value purchase 
category where consideration cycles are longer and intent is harder 
to capture.

What Made It Work
• Highly targeted audience segmentation 
• Performance-driven creative and messaging 
• Continuous optimisation of campaigns and lead quality 
• Alignment between ad messaging and enquiry intent 

The Result
A scalable lead generation engine delivering both volume and 
quality, with performance translating directly into measurable 
revenue.



DR EVA SIOLO
TURNING ATTENTION INTO PATIENTS

Traffic doesn’t grow clinics.
Conversion does.

RED partnered with Dr Eva to build a fully integrated performance ecosystem — 
designed to attract, nurture, and convert high-intent patients.

The Approach
• Social media growth & content strategy 
• Educational, trust-led content 
• Paid media (Meta & PPC) 
• Website, brand & UX optimisation 
• SEO & continuous performance management 
• Email marketing & lead nurturing

Everything working together to move patients from discovery to decision.

Performance Highlights
• 1M+ people reached annually across platforms 
• +51% year-on-year reach growth 
• Consistent growth across engagement and traffic 

The Result
A scalable lead generation system — with 20% of leads converting into 
patients.

What This Means
• High-intent patient acquisition, not just awareness 
• Strong alignment between marketing and patient expectations 
• Measurable impact on clinic revenue 



ATLAS REAL ESTATE 
PROPERTY SALES 
RED partnered with Atlas Real Estate to generate qualified buyer 
leads for premium developments across the UK and Turkish markets, 
including London Square, Berkeley Group, and Barratt.

The Approach
Lead generation campaigns for property purchases 
Event-driven campaigns for international showcases 
Targeted UK and overseas investor audiences 

The Result (6 Months)
40–50 qualified leads per campaign 
10% conversion rate at showcase events 
3 property sales generated 
Property values ranging from £600K – £3M 

What This Means
A consistent pipeline of high-intent buyers, converting into high-value 
property transactions over time — not just short-term spikes.

Bottom Line
From lead generation to closed deals — delivering measurable ROI in 
a high-ticket market.



MAJOR VALVES 
ENQUIRY-DRIVEN GROWTH

RED partnered with Major Valves to generate high-quality enquiries for new valve 
sales through targeted Meta campaigns.

What We Did
Enquiry-focused Meta Ads 
WhatsApp conversion campaigns 
Ongoing optimisation for lead quality 

The Result
A consistent flow of qualified enquiries, with the strongest leads coming through 
WhatsApp and direct enquiry ads — particularly for new valve sales.

Performance Highlights
90 leads generated in the first month alone 
Campaigns reaching 300K–800K+ people per month 
840,000+ impressions in a single campaign cycle 
7,000+ link clicks and 12,000+ engagements in peak campaigns 
146+ WhatsApp conversations generated 
Page growth of 1,500%+ increase in followers 

Client Feedback
“The ads are performing well — we’re receiving a strong volume of enquiries, 
especially via WhatsApp and enquiry campaigns.”

Growth Phase
Performance has led to expansion into:
SEO 
Google Ads (PPC)



B2B SAAS LINKEDIN LEAD 
GENERATION CAMPAIGN
Multi-market LinkedIn campaign driving free trial 
sign-ups across UK, EU, USA and Africa

A B2B SaaS platform targeting senior decision-
makers in financial services needed a scalable 
lead generation engine across three markets 
simultaneously validating which audiences, 
formats, and regions converted best.

What This Means
Strong engagement from senior decision-makers 
across multiple financial markets, confirming 
relevance of the platform within the target 
audience.

The campaign successfully validated which 
regions and audiences showed the strongest 
intent, providing clear direction for future budget 
allocation and market expansion.

The Result
A scalable LinkedIn lead generation engine 
capable of acquiring qualified product trial users 
across multiple regions.

The campaign delivered measurable product sign-
ups, actionable audience insights, and clear 
performance signals for where the SaaS platform 
should focus future growth efforts.



FULL-SERVICE
CASE STUDY:

OASIS CRESCENT 



OASIS CRESCENT



OASIS CRESCENT



OASIS CRESCENT



OASIS CRESCENT



OASIS CRESCENT



OASIS CRESCENT



SEO PERFORMANCE



TESTIMONIALS


